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 Technology 
focus QUARTERLY MICROSOFT DYNAMICS NEWS AND 

EDUCATIONAL INFORMATION 
This quarterly newsletter is brought to you by 
the Sales & Consulting Departments of ACE 
Microtechnology.  Its purpose is to highlight 
pertinent industry, solution developments, 
and technical information events and 
resources.  We also aim to provide our 
clients with a deeper connection to our team 
at ACE. If this newsletter was forwarded to 
you and you do not wish to be on our 
distribution list, please email to unsubscribe 
at slooby@acemicrotech.com .  

 Executive  
     Corner 

                                                                                   

We are excited to announce the addition of 

Caroline Hinton to the ACE team.  Caroline 

has more than 20 years of professional 

experience in financial and tax accounting, 

corporate accounting, and technology.  After 

earning her master’s degree in Accounting 

and Taxation, Caroline, a CPA, began her 

career with Deloitte & Touche in their tax 

practice where she gained exposure to many 

large corporations and their corporate 

accounting and tax related needs. Caroline 

then spent a few years helping grow a small 

business as financial controller from a few 

million dollars to over $20 million in 

revenue.  As controller, Caroline evaluated 

and selected Dynamics GP) formerly Great 

Plains) as the enterprise solution for her 

company. This experience provided the 

launching pad for Caroline to become 

involved in technology and enterprise 

resource management solutions through 

implementation and sales efforts.  During 

this time, Caroline had the opportunity to 

implement clients in numerous industries, 

ranging from non-profits to distribution 

companies.  After implementing financial 

solutions for a local technology company, 

Caroline joined the Baan Company as a 

Solution Consultant and then joined 

Dynamics GP (formerly Great Plains) in the 

same role.  Working with customers and 

partners fueled Caroline’s passion to see 

customers benefit from the latest 

technologies.  After Microsoft acquired 

Great Plains, Caroline had the opportunity to 

engage in several facets of Microsoft’s 

business, including presales consulting, sales 

management, product development, and 

channel management.   

During her tenure with Microsoft, Caroline 

was named Global Solution Consultant of 

the Year, presented numerous Thought 

Leadership  Awards, and also was awarded a 

Community Leadership Award for the  
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Southeast Area.  Caroline is excited to apply 

her experience and skills to help benefit ACE’s 

customer community.   

Welcome Caroline! 
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Tips & Tricks Here are a few miscellaneous suggestions to 

get the most from your Dynamics GP system. 

Tip #1:  Prevent posting to future, non-existing, or closed periods 
In payables and receivables users are able to enter transaction dates that are not in existing 

fiscal periods. This doesn’t happen often, but once in a while, a typo will cause a transaction 

to get posted into a future year, so you end up with a payables invoice in 2088 instead of 

2008. Once this is posted, it’s pretty difficult to fix. 

 

To avoid this, Microsoft offers a free add-in called Document Date Verify. It is a chunk file 

that gets installed on every computer where you want it, there are no SQL components to 

install or anything to maintain. If you enter a date in a fiscal period that does not exist, you 

will get a message that the fiscal period has not been set up yet and not allow you to 

continue. If you enter a date in a closed, you will get a warning message making sure that 

you want to continue, even thought the period is closed. 

 

To obtain this add-in, contact Susan Looby (slooby@acemicrotech.com ) 
 

Tip #2:  Giving GL Detail to Auditors Using SmartList 
In payables and receivables users are able to enter transaction dates that are not in existing fiscal 

periods. This doesn’t happen often, but once in a while, a typo will cause a transaction to get posted 

into a future year, so you end up with a payables invoice in 2088 instead of 2008. Once this is posted, 

it’s pretty difficult to fix. 

 

To avoid this, Microsoft offers a free add-in called Document Date Verify. It is a chunk file that gets 

installed on every computer where you want it, there are no SQL components to install or anything to 

maintain. If you enter a date in a fiscal period that does not exist, you will get a message that the 

fiscal period has not been set up yet and not allow you to continue. If you enter a date in a closed, you 

will get a warning message making sure that you want to continue, even thought the period is closed. 

 

To obtain this add-in, contact either your GP Partner or Microsoft Professional Services. Many 

auditors ask for a detailed list of all GP transactions in electronic format.  

 

The Account Transactions SmartList provides a perfect way to get this list and export it to Excel.  

 

However, if you have already performed the GL year-end close in Dynamics GP, there are some 

things that need to be filtered out before giving this list to the auditors. If you simply filter on the 

transaction dates, you will end up with some doubled up numbers due to the year-end close 

transaction and any transactions that may have been posted to the closed year after the year-end 

close.  

 

There are 2 ways to filter out everything you do not want:  

1. Search for transactions where the Source Document is not equal to “BBF” or “P/L”. 

2. Add a column called History Year and only search for transactions where the History Year 

is equal to the fiscal year you need. 

 

For example: If your fiscal year ended 5/31/2008 and in GP that is defined as your Fiscal 

Year 2008, the you want to search on History Year is equal to 2008.  

And don’t forget to change the Maximum Records number SmartList will be returning, since the 

default 1000 records will probably not suffice.  

A MUST KNOW!  Improvements for CustomerSource 

You were heard loud and clear! Finding things in CustomerSource has not always been 

easy. Beginning in May we made phase 1 of our new search available in CustomerSource. 
https://mbs.microsoft.com/public/insights/ReadArticle.aspx?rcpt_id=16309146&ja_id=48064 
 
 
 

 

 

SAVE THE DATE!!!!! 

April 25 – 28, 2010 
Georgia World Congress Ctr 

Atlanta, Georgia 

 

The ACE Team is very 
excited about Convergence 
coming to Atlanta next 
year.  We are in the process 
of planning a special 
customer event and will let 
all of you know the plans as 
the date draws closer. 
 

(ÅÒÅȭÓ ×ÈÁÔ ÏÎÅ ÏÆ !#%ȭs 
customers had to say about 
her experience at the 2009 
Convergence. 

ñThis year was my first 

experience attending the 

Convergence conference in 

New Orleans. I have been a 

heavy user of Microsoft 

Dynamics Great Plains for 

years and have to say I was 

thrilled with the learning 

opportunities provided at the 

conference. The sessions and 

being able to speak with the 

support personnel enabled 

me to greatly enhance my 

performance. Seeing demos 

and speaking with the various 

vendors about products will 

result in greater automation 

thus increased efficiency and 

a healthier bottom line. 

I absolutely cannot wait until 
next yearôs Convergence!ò 

See you there! 

http://www.microsoft.com/dy

namics/convergence/atlanta1

0/default.aspx 

 

mailto:slooby@acemicrotech.com
https://mbs.microsoft.com/public/insights/ReadArticle.aspx?rcpt_id=16309146&ja_id=48064
http://www.microsoft.com/dynamics/convergence/atlanta10/default.aspx
http://www.microsoft.com/dynamics/convergence/atlanta10/default.aspx
http://www.microsoft.com/dynamics/convergence/atlanta10/default.aspx
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ANNOUNCEMENTS 
The ACE Team would like to welcome the following new clients: 

 Expeditor Systems based in Alpharetta, GA. 

 TimeCentre, Inc. based in Peachtree City, GA. 

 BizChair.com based in Canton, GA. 

 Global Link Logistics based in Tucker, GA. 

 

Companion Solutions  

 
 

 
 

 
 

Features Include: 

 Use blank or pre-printed check stock 

 Print up to two signatures 

 Print signatures based on dollar amount 

 Four level password security 

 Integrates with Payables, US Payroll, Canadian Payroll, and Misc checks 

 Optional automatic check copies 

 Print and set up inside Microsoft Dynamics GP 

 Assign vouchers to checkbooks 

 Customizable and Extendable 

 Change print or check format on the fly 

 Print the text you want on your check stub 

 

Key Benefits Include: 

 Easy Management of multiple checkbooks 

 Check signing made secure and convenient 

 Reduce Check Fraud 

 The information on your checks that you want, the way you want it 

 Cut significant steps from your check printing process 
 

 

 

8480 Bullock Lane 

Gainesville, GA 30506 

404-663-7330 

Susan Looby 

slooby@acemicrotech.com  

Here is a powerful Companion Solution that 

integrates to Dynamics GP.   

If this newsletter was forwarded to you and you do not wish to be on our distribution list, 
please email to unsubscribe at slooby@acemicrotech.com 

 

Mekorma MICR is the best-selling check printing enhancement for Microsoft Dynamics GP. It makes managing multiple 

checking accounts secure and easy, heightens security and adds convenience to your check signing processes. Mekorma MICR 

also adds sorting and configuration capabilities, as well as a variety of other features, to address common and unusual check 

printing needs. Mekorma MICR works with Purchasing, U.S. Payroll, Canadian Payroll and Miscellaneous Checks. 
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The ACE team is committed to our mission to deliver products and services that enable your success!  Please remember 

that referrals are always appreciated! 


